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5 NEW CHANNELS JOIN THE HBSi DEMAND PARTNER NETWORK

Bahia Receptive Services, Komex Tours/Royale Tours Mexico, Sightseeing
International, Intra Tours-Thailand, Oktavis Travel Network, and TDS Travel
Networks Germany

ATLANTA (April 11, 2007) — Travel technology vendor RobeSoft’s agreement with Hotel
Booking Solutions Incorporated (HBSi) brings five new brand names to HBSi’'s Demand Partner
Network™ of leading travel distribution channels.

HBSi’s technology connects hotel companies to sales distribution channels, enabling them to
transmit room availability, rates, and bookings data instantaneously, eliminating time-
consuming and error-prone manual processes that disrupt the flow of commerce. As a result,
both sides enhance their ability to increase revenues.

The brand names using RobeSoft technology that will now interface to HBSi include Bahia
Receptive Services, Komex Tours SA / Royale Tours Mexico, Sightseeing International, Intra
Tours-Thailand, Oktavis Travel Network, and TDS Travel Networks Germany.

Bahia specializing in tour packages to the United States, Canada and the Caribbean. Komex
Tours SA / Royale Tours Mexico specializes in tours to Mexico. Sightseeing International offers
excursion services around the world. Intra Tours handles air, hotel, ground transportation and
activities for tours to Thailand and Cambodia. Oktavis Travel Network is a U.S.-based outbound
provider for world wide travel products.. TDS Networks Germany is an intra-Europe agency
handling travel packages around the world.

“This excellent addition grows our Demand Partner Network to 70 channels,” said Darin
McAuliffe, HBSi Senior Vice President, Sales, “bringing our Supply Partner Network of leading
hotel companies a broad array of distribution channels to reach their full revenue potential.”

“We’'re excited about our agreement with HBSi,” said Joe Robe, President of RobeSoft “which
will provide our brand name partners expanded access to room inventory and other offerings
from leading hotel companies such as Fairmont, Harrah’s, Hyatt, IHG, ResortQuest Hawaii,
and many others.”



HBSI

About Hotel Booking Solutions Incorporated

Hotel Booking Solutions Incorporated (HBSI), credited with introducing Demand Management to the global travel
industry, offers technologies and services that bring order and simplicity to sales distribution, enabling travel
companies to unlock their full revenue potential. HBSi’s hotel customers include Fairmont, Harrah's, Hyatt,
InterContinental Hotels Group, Intrawest, ResortQuest Hawaii, Sandals, and Wyndham Worldwide. For more
information, visit www.hotelbookingsolutions.com.
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